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ABSTRACT
The article discusses the features of the use of modern marketing tools in the
promotion of organizational image. The practical importance of marketing tools for
Image promotion is substantiated and the experience of their application by
successful domestic and foreign companies is considered.
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dopMupoBaHue MO3UTUBHOTO
MMHJKa KOMIIAHWH HEBO3MOXHO 0€3
ero npoaBuxeHus. [IpogBukenue
npencTaBisier Cco0OM  KOMIUIEKCHBIH
HAO0Op MHCTPYMEHTOB MAapKETHUHTra H
HaIlpPaBIICHO Ha JNOCTUKEHUE
OCBEJOMJIEHHOCTH MOTEHIUAIIBHBIX
noTpebutenei[1] o moaydaemMbIx UMM
BBITOJIAX M IPEUMYIIECTBAX YEpe3
IpeAoCTaBIsIEMbIE OpEeANPUATUEM
TOBApPbI, IEHY U YCIOBHS MPOIAKH.

1. Peximama BbICTyIIaeT OOHUM W3
OCHOBHBIX WHCTPYMEHTOB
MPOJABMKEHUSI MMHUJKA  KOMIIAHUHU.
Pexnamuble cooOUIeHUs TepenaroTcs
nmpu  nomomu  pazauunbix  CMU,
OCHOBHBIMHU W3 KOTOPBIX SIBJISIIOTCS
ANEKTPOHHBIE  CpPEICTBA, IE€YATHBIE
U3IaHUS, CpPEICTBA  BHEUIHEH U
BHYTPUMArasuHHON PEKJIaMbl, a TaKXe
TpaH3uTHas pexiamall1].

I'pamotHO  paspaboraHHas U
peanu3oBaHHasg peKJIamMHas KaMIaHUs
crocoOHa BBIBECTH OpPraHU3alMl0 Ha
HOBBIU YPOBEHB, 3HAYUTETBHO
YBEJIMUUTh CIPOC Ha MpeasiaraeMyro
MPOJIYKIIUIO Y TTOBBICUTH Y3HABAEMOCTh
¢upmbl. Tak, Hanpumep, pekinama
BCEMUPHO U3BECTHOTO Openaa
IIEPCOHANIBHBIX CPEJICTB IO YXOIy 3a
koxeit DOVE He TOnbKO yBenuumia
MPOJAXKH KOMIIAHUHM B HECKOJIBKO pas,

HO u [MOCIIOCOOCTBOBAIA
CYIIIECTBEHHBIM U3MEHEHUSAM B
KOJUIGKTUBHOM  CO3HaHWHu. llenbio

pPEKJIaMHON KaMMaHWKM OBLJIO MOKa3aTh
KEHITMHAM, 4YTO KaXmas W3 HUX
KpacuBa, HE3aBUCUMO oT 170
TEJIOCIOXKEHUsT Wiu Bo3pacta[8]. s
3TOro  OblJa  BBIMYIIEHA  CEpHs
J1aKaTOB u OomIdopa0B c
dboTorpadusiMu OOBIYHBIX JIEBYIIEK H
pocb00il HaOIIOATENeH OIEHUTh UX
BHemHUE jgaHHbie. Kpome  Toro,
KOMITaHUSI ~ BBIMYCTUJIA  PEKJIAMHBIN
pOJIMK, B  KOTOpPOM  MOAPOOHO
paccka3plBaIoOCh O  NPUMEHEHUU
doTomona B MOJEILHOM OH3HECE.
BrnocnencTBun  MHOTHE — KPYITHBIE
bupMBIl  HaYamW TpUTIAMIaTh IS
ChEMOK B peKJIaMe HE TOIBKO MOJIEIIEH,

HO HW  JIGBYHMIEK C  OOBIYHOM
BHEIIIHOCTHIO.

Heob6xoaqumMo  OTMETHTB,  4TO
HauOojiee TOMYJISIPHBIM  CPEIACTBOM
nepeadyd  PEeKJIaMHOrO0  IOCJIaHHUS
SIBJISICTCS TEJICBHICHHE, 4TO

OOBSICHSIETCSI IIMPOKUM  TOKPBITUEM
CUTHaJa TEJIEBEUIaHUs 10 TEPPUTOPUHU

CTpaHbl U  BBICOKMM  JIOBEpHUEM
HaceJleHus: K  TeJeBellaTeIbHOMY
HUCTOYHUKY MH(POpMAITUH.

Hns sddexTuBHOM  TIepenayn
pPEKJIaMHOTO  TOCJaHUsI ~ KOMIaHUU
3a4acTyI0 UCIIOIb3YIOT

3alIOMHUHAIONINECS CJIOBAa H  SIPKUE
000pOTHI pedd, KOTOpPhIE, B CBOIO
ouepenb, OyIyT MPUBIEKATh BHUMAHUE
ayIUTOPUM ¥  BO3JCUCTBOBATH Ha
He€[7]. Kpome Toro, B HacTosiiee
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BpeMsl  MapKeToJoraMh  HEpEeaKo
NPAKTUKYETCS COCTaBJICHHUE CIIOTAHOB B
CTUXOTBOpHOM  dopme[2]. Takue
CJIOTaHBbl, Kak«MoJI10KO BJIBOIHE
BKycHel, ecimu 9310  MilkyWay!»
n«Gillette — nyume aa1 My>XKYHHBI
HET» MIPUHECIH KOMITaHUSIM-
MIPOU3BOJIUTEINISIM HEOBIBAIBIM yCIIEX U
0 CEe JEHb HE TEPSAIT CBOEH

AKTyaJbHOCTH.
OCHOBHBIM HEJIOCTATKOM JTAHHOTO
MHCTPYMEHTA BBICTYIIAET

MPAKTUUYECKOE OTCYTCTBHE OOpaTHOM
CBSI3U.

2. CrumynupoBaHue cObITa —
KJIFOUEBOM 3JEMEHT MapKETHUHTOBBIX

KaMITaHWi, 3aKJII0YaETCS B
PUMEHEHUU Pa3HOOOpa3HbIX,
PEUMYIIECTBEHHO  KPaTKOCPOYHBIX,

NOoOYAUTENBbHBIX CPEJCTB, TPU3BAHHBIX
YCKOPUTh WM YBEIWYUTH MPOJIAKHU
OTJENBbHBIX  TOBAPOB WM  YCIYT
MOTPEOUTENSIM WIH TOPTOBBIM
npennpustusm[S]. B To Bpems kak
peKiamMa TpejuiaraeT OCHOBaHHUE MJis
MOKYIKA TOBapa, CTUMYJIHPOBAHUE
cOBITa MOOMIPSET €e.

K cpeactBam ctumynupoBaHus
OPEeANpUATAA  TOPTOBIM  OTHOCST
CHUKEHUE 1I€H, HATMYUE KOMITCHCAIIH
U OecryiaTHbIe TOBaphl, a K CPeACTBaM
CTUMYJIMPOBAHUS JIETIOBBIX MMAPTHEPOB
U TIepCOHajla TOPrOBOM CIIY>KObI -
TOPTOBBIC BBICTABKHM W KOH(MEPEHINH,

COpPEBHOBAHUS TOPTOBBIX
OpeACcTaBUTeNIed W CHEIHAIBHYIO
pexnamy[3].

B kadecTBe mpumepa paccCMOTpUM
KaMIIaHWI0 0  CTUMYJIHPOBAHUIO
cObITa IPOAYKIUU AlpenGold

kommaanu OO0 «Kpadt pyncpye».
WNznenus AlpenGold otHocsTCS K
CErMEHTY  IIOKOJAJHBIX  IUIUTOK.
HecMmotps Ha JUIUPYIOLIee
MOJIOKEHUE B JIAHHOM PBIHOYHOM

CerMEHTe, Op3HJ  CTOJNKHYJICS C
npoOJIeMOl  OTCYTCTBUSI TOHUMAHUS
CYyTH TIOHSTHS «IIMPOKOTO MOpPThEmns
AlpenGoldy. 3Hanue [IEJIEBOU
ayJTUTOPUHU 0 «00JTBIIIOM
MHOTOOOpasuu BKycoB» AlpenGold
JOJDKHO OBIJIO OOpecTH 3HAauYeHHWE IS
norpeburenet ¢  TOYKHM  3pEHUS
OpoOHOM W TOBTOPHOM TMOKYIKH, H
noOyauTh WX TEPEKITIoYaThCs  HeE
mexay AlpenGold u koHKypeHTamu, a
MEXTY Pa3TUIHBIMH BUJIaMU
mokonaga AlpenGold.

[Ipu mnomomu NTPOMO-aKIUU U
cepun (haen-Mo00B, COMPOBOKIAEMBIX
CEMIUIMHTOM IIOKOJIa/1a ¢ Pa3InyHbIMU
Bkycamu, OpaHn AlpenGold cran
aOCOJIIOTHBIM  JIMIEPOM B  CErMEHTE
IUTUTOYHOTO IIOKOJIa/1a.

3. CBsa3u C OOLIECTBEHHOCTHIO
(mabnuk pwiredmH3 — PR) — nelicTBus
10 YCTAHOBJICHUIO B3aUMOBBITOIHBIX
OTHONIICHUH C  OOIIECTBEHHOCTEIO,
BKJIFOYAIOIINE B CeOs MpOBEIACHUE
porpaMM TIPOJBIKEHUS TPOAYKITUH
JUTSL 3alIUThl UMHUKa KOMIIAaHUU U €€
ToBapoB. B Tabmuiie 1 mnpuBeneHb
OCHOBHBICE HMHCTPYMEHTBHI CBSI3€M C
0OLIECTBEHHOCTHIO.

[IpoBenennbIe HCCJIEIOBAaHMS
MOKa3au, YTO OOJIBLIITMHCTBO
YCHEITHBIX KOMITaHHI CO3/1aI0T
MapKETHHTOBBIC CITY>KOBI n
oIpa3eyIeHuUs j§{0) CBSI3IM c
00IIIECTBEHHOCTHIO Hx

IIEPBOCTENICHHON  3aJ]a4€  SIBIISICTCS
dbopmupoBaHre UMUIKA (HUPMBI U ee
TOBApOB B TIja3zax MoTpeOuTenei, a
TaK)K€ ydacTHe B TIporpammax Io
npoaBuxeHno. MCO urpatoT BakHYIO
poJib B BBINOJHEHHH  CIIEIYIOLIUX
(YHKIHIA:

- COJICWCTBHE B MPOJBUKCHUU HA
PBIHOK HOBOU MPOIYKLIHU:
MIOPA3UTEIbHBIM KOMMEPUYECKUN YyCIEX
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Takou wWrpymku, kak I[IokemMoH, BO
MHOTOM  00si3aH  NPOJAYMaHHOMY
pacupocTpaHEHUI0 HUH(POPMAIMOHHBIX
0JIOKOB;

- coJIcHiCTBUE B
PENO3UIIMOHUPOBAHUU: paHee B
MHUPOBBIX MeJIna-CPeaCTBaX
nyOJIMKOBAINCh  MPEUMYIIECTBEHHO
HeraTMBHEIE cTaThl o Hero-Hopke.
[Iponmarangucrckass  kammanus <«
no6mo Hero-Mopk», Bcnons3oBaBias
norotun "I Love NY" Ha cyBeHHpHOHI
MPOJYKUMHA U BBINTYCTHUBIIAS MECHIO C

OJHOMMEHHBIM Ha3BaHUEM,
CIIOCOOCTBOBaJIa  M3MCHEHUIO  JTOH
TEHIEHIINH " MIPUBIICUYCHUTO
HeOBIBAJIOTO KOJIMYSCTBA
TypucToB[12];

- (QopmupoBaHue wuHTEpeca K
TOBapaM OIPEACICHHON KaTeropuu:
KOMIIAHUM W TOPTOBBIC aCCOLMAINU
ucnoyr3oBaad MCO 11 IOBBIIICHUS
YPOBHS noTpeOIeHUs TaKUX
IIPOAYKTOB IOBCEAHEBHOIO crpocal9],
Kak siIa 1 CBUHUHA,

- 3allliTa TOBApOB B MPOOJIEMHBIX
CUTYalUSX: MCO BBICTYNMJIA
OCHOBHBIM  CPEJICTBOM  COXPaHECHHSI
MOJIOKUTENIbHOM pemyTalliy npenapara

«Taylenol», II0CJIe TOTO, KakK
OTPEeOUTENISIMU TIBAXKIbI ObLIH
0OHapy>KEHBI HEKAYECTBEHHBIE

KarlCyJIbl JIEKApCTBa;
- CO3JIaHUE B TJIa3ax MOTpeOUTENs

obpaza bupmBbI, OJIarompusTHO
oTpaxarouierocsi Ha ee ToBapax[10]:
BBICTYIUICHUS 1 JICHCTBYS
BBIIAIOIIETOCS OpUTAHCKOTO

npennpunuMarens Pudapaa bpsncona
co3aiu SIpKUK  00pa3 Koproparuu

VirginGroup.

4. Ilpsmont MmapketuHr. lIpsmoit
MAapKETUHI — 3TO HWHTEPAKTUBHAS
MAapKETUHTOBast CUCTEMA,

UCIIOJIb3YIONIAsl KaHAJIbI MIPSIMOU CBA3M
C TOTPEOUTEISIMH C LETbI0 TOTYyYCHUS
OTIpeIeTICHHOTO NOTPEOUTETHCKOTO
OTKJIMKA W/WJIA JJIA OCYIICCTBICHUS
TpaHCaKIU 0€3 MOCPETHUKOB.

Tabnuua 1 — OcHOBHBIE HHCTPYMEHTHI CBS3€H C O0IIECTBEHHOCTHIO[4]

WHcTpymMeEHT Onucanue

[TyOnukanuun ["'ogoBbIe OTYETHI, OPOLIIOPHI, CTaThU, HHPOPMAILIIOHHBIE
OI0JUIETEHH, KYPHAJIbI U ayJUOBU3YaJIbHbIE MaTepHalIbl
KOMIIAaHUU

Meponpusitus [Tpecc-koH(pepeHum, OHIaifHOBbIE BCTPEUH, CEMUHAPHI,
BBICTaBKH, COPEBHOBAHUS U KOHKYPCBHI, F0OUJIEH,
cyOcuIMpoBaHHe CHOPTUBHBIX M KYJIbTYPHBIX MEPOIIPUATUI

Hosoctu bnaronpusiTHbIE HOBOCTH O KOMIIaHHUHU, €€ MPOAYKLUU U

COTPYAHUKAX B MCIHUA-CPCACTBAX

Yyactue B O6H.[CCTBCHHOI>'I
JCATCIIBHOCTH

HO)KCpTBOBaHI/IH Ha Pa3jIMYHbIC Onar OTBOPHUTCIIbHBIC aKITUHN

CpenctBa uaeHTHPUKAITTT

OMOIeMBl, IOTOTUIBI KOMITAHUY, [1€4YaTH, BU3UTHBIE KAPTOUKH,
web-caiiTel, CTHIIb U TM3aiH TOMEIICHUIH, MOJIeNTb YHU(OPMBI

MexaHu3MbI IMPpOABHIKCHUA 4YCPC3

KaHaJIbl PSAMOTO MAapKeTUHTa
pPa3HOOOpa3Hbl M BKIIOYAIOT JIMYHBIC
MPOAAXKH, MPAMYIO MOYTOBYIO

pacchUIKY,
UCII0JIb30BaHUEM
TeJIEeMapKETHHT,

JIpyrue  MeJIua-cpeqcTBa

MapKETHUHT c
KaTaJoros,
TEJIEBUJICHHE u
PSIMOTO
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OTKJIMKA, MapKETHUHT c
UCII0JIb30BaHUEM KHOCKOB U
OHJIaMTHOBBIC KaHAJIBI[O].

CymectByeT emé OJIUH

UHCTPYMEHT NPOABIKEHUS HUMHJIKA
KOMIIaHUH, UMEHYEMBbII MapTU3aHCKUM
MapkeTHHroM. CriocoObl MPOIBUKEHUS
MapTU3aHCKOTO MAapKETHHTa BBIXOJAT
3a paMKd OOIICTIPUHSTHIX METOJI0B
NOPOABMKECHHUSI TOBapOB M YCIYyT U
HOCAT CKaHJAJIbHBIN 51
MIPOBOKALIMOHHBIN XapakTep, 3hPexTHO
IIPEACTABIIAIOIINAN TOBap
OTPEOUTENIO. B CYIIIHOCTH,
NapTU3aHCKUI  MapKeTUHI  IpHU3BaH
3acTaTh NOTPEOUTENS BPACILIOX, HE J]aB

cMy OCTaTbCA PaBHOAYIIHBIM,
ITPOU3BCCTHU HCU3I'1aAuMOC
BIICHATJICHUC.

K cambiM pacnpocTpaHEHHBIM
METOJlaM JIaHHOTO BHJla MAapKETHUHTa
OTHOCHT:

- BUPYCHBIM MapKETHHI - CIOCO0
MPOJBMKEHUSI TOBapa WIM YCIYTH,
OCHOBAHHBIN Ha TOM, 4TO
HEO0OXOAUMYIO HUH(pOpMaIUIO
PacIpOCTPaHSAIOT CaMU IMOTPEOUTETU
BHYTPU ONPENECICHHOW TPYIIIbI JOJIEH
yTeM JUYHBIX PEKOMEHIaITu .
Bupycnas pekimama HeEHaBsS3uMBa U
s ekTrBHA, 00XOMUTCS B HECKOJIBKO
pa3 JelieBie CTaHAAPTHBIX METOJI0B
MPOABWKECHUS TOBApOB M YCIAYTr H
00XOJUT OTpaHUYEHUS IEH3YPhI, UTO
peaonpeaeIisieT aKTHBHOE
IPUMEHECHHUE JTAHHOTO MeTo1a
MHOTHMH OTCYCCTBECHHBIMH u
3apyOeKHBIMU KOMITAaHUSIMH.
Hanpumep, n1s npoaBmxenus Guibma
«Benpma u3 bimsp» B KoJutemKkax U Ha
decTuBansix pacrpoCTpaHsIUCh
MoJiJIe/IbHbIE (KaK BBISICHUIJIOCH TO3XKE)
OOBSIBJICHUS O TPOIMAXKE TJIaBHBIX
repoeB  (Quibma, YTOOBI  yOEaUTH

3pUTENEN B pealbHOCTU
npoucxonsmero. B kadectBe emé
OJIHOTO TpUMEpa CIEAYET YHNOMSHYTb
akuuro komnanuu WePay, B pamkax
kotopoir 600-pyHTOBass rabIOA JBAA
Oblla  BBICTABJICHA TMPSMO  TEpes
BXOJIOM Ha KOH(EPEHIIHIO €€ IIIaBHOTO
KOHKypeHTa — Kkommanuu PayPal.
I'npiba npga B JTaHHOM — Cily4ae
CUMBOJIM3UPOBAIA MPOOIeMbI (UPMBI B

cdepe HOJINTUKHU «3aMOPO3KN»
AKKAyHTOB, MEIIAIOIECH
0JIb30BATEIISIM CHUMATh

3apab0TaHHbBIC JEHBIH.

- CKpBITBIM MapKeTuHr. Ero cyts
COCTOUT B TOM, YTOOBI OPTraHU30BaTh
poliecc MPOJBUKEHUS TOBapa TaKUM
o0pazoM, 4YTOOBI TOTPEOUTENIM W HE
npeanosjaraid, 4YTo  IOABEPraroTcs
BO3JICIICTBUIO pEeKJIaMBbl. Taxas
peKiiama HCHojap3yercss B (uUiIbMax,
Kiunax, OanHepax u T.n. Hampumep:
[xeiimc bona Boaut mammny BMW;
[JIaBHBIE TE€POU cepualia MOIb3YIOTCS
kpeauTHoi  kapto  MasterCard;
WHOTJa KPYIMHBIC KOMITAHUM TLIATAT
U3BECTHBIM JIMYHOCTSIM, 4YTOOBI T€ B
CBOEM ITIOBCETHEBHOMN YKA3HU
UCIIOJIb30BAIM  TOBAphl HMMEHHO UX
POU3BOJICTBA U T.II.

B 3zaxmodenne  HeE0oOX0aUMO
OTMETHTb, YTO Ha CETOAHSIIHUM JICHD B
pacropsiKEHUH MAapKETOJIOTOB UMEETCS
OTPOMHOE MHOT000pasue
WHCTPYMEHTOB TPOJBIKCHHS UMHUDKA
KOMITaHUH, KaXXIBIH U3 KOTOPBIX UMEET
CcOOCTBEHHEIE JIOCTOMHCTBA 51
HeocTaTKku. Y To, KakuM B pe3yJibTare
MOJIYYMTCS  JTAaHHBIH ~ WMHDK,  BO
MHOTOM 3aBUCHUT OT BBIOOpA
MOJXOMSIIUX WHCTPYMEHTOB JUISI €T0
MPOJBIDKEHUS, U TOTO, KaK OHU OymyT
B3aUMOJICHCTBOBATh APYT C APYTOM.
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